
Discover the 5 Extraordinary Best Practices 
Being Used by 2012's Sales Superstars

This seminar is based on the 

remarkable sales strategies, 

tactics and best practices 

detailed in the best selling 

book, Speaking of Success. 

Bill Todd  will teach the cutting 

edge findings he and  co-

author Stephen Covey 

discovered. 

Specifically you will learn the 

exact habits, best practices 

and tactics used by 2012’s 

most successful sales 

professionals.

Our #1 Topic !

Logo

In this seminar, you will learn:

• How to drive more sales revenue from your 

existing clients in 19 days.

•How to immediately eliminate 73% of your current 
unnecessary discounting.

•How to Attract new first time clients.

•How to romance away your direct competitors' 
most profitable accounts.

• How to cut by 47% the amount of time it takes to 
close new deals.


